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Dear Potential Sponsor of the Duke University Waterski Team, 

Thank you for your interest in the Duke University Waterski Team.  As a team at an highly acclaimed University such as Duke, we can help your product gain exposure and support from a young affluent audience.  We greatly rely on the support of sponsors in conjunction with Duke University to help fund our club and encourage our growth.  Before you agree to join us, let us first tell you a bit about our club.

Through the diligent efforts and vision of Duke students, the Duke University Waterski Team is the fastest growing sports club at Duke.  The club gained official University status in the fall of 1999 and has not looked back.  Official paid membership exceeded thirty this past fall alone, and the mailing list includes over 100 students.  The team has mapped out its plan for success and we remain on track and look forward to an exciting future.  

Our club is open to anyone and everyone here at Duke, undergraduate, graduate, and faculty.  By joining our team, you will be gaining exposure to the Duke community and everyone with whom we come in contact.  Included in this audience are the parents, rival students and coaches at our tournaments.

Our growth directly parallels our funding.  As our club grows we hope to eventually distinguish between a Duke University Waterski Club and a Duke University Waterski Team.  The Club would serve as a chance for non-competitive skiers to ski while the Team would focus on participation in collegiate waterski tournaments.  In order to make this distinction we must gain a larger membership, for which students currently express much interest, and expand our base of funding to support two separate clubs.  Distinguishing between a Club and a Team will allow more people to become involved in waterskiing at Duke while not detracting from the time available for competitive members to train for competitions.  This translates to more exposure for your product.

The Duke Ski Team officially joined the South Atlantic Conference during the fall of 1999. There are currently 13 college teams that compete in the South Atlantic Conference. This conference holds a reputation as one of the most serious and competitive conferences in the United States.  The SAC holds four tournaments each season (fall and spring). These tournaments include four events, slalom, trick, jump, and wakeboarding, with two divisions A and B for both women and men.  

Our ski season spans most of the year, beginning in late February and ending in late November.  During the school year, club members have the opportunity to ski in the morning or afternoon on weekdays as well as on weekends.  We even have skiers stay at Duke during the summer who continue training for the upcoming fall tournaments.  We keep our two boats, a 2001 Ski Nautique and a 1986 Malibu Skier, at Crosswinds Marina on Lake Jordan, approximately forty-five minutes from campus.  Club members are free to ski as often as they like behind these boats.


Yet another sign of the enthusiasm and support we are receiving, nine of Duke’s competitive members traveled to the Hansen Ski Center near Orlando, Florida for a week in March of 2000. There they received professional training in preparation for the competitive spring season.  A similar trip is planned for March 2001 as well.  Prior to the beginning of the 2000 fall semester 6 students trained at the Coble Ski School run by April Coble in Lillington, NC.  Throughout the school year our skiers continue to train at the Coble Ski School as well.  Such opportunities coupled with the excitement and dedication of the Duke skiers offers us the opportunity to become a top contender to travel to Nationals in the near future, which would translate to unparalleled exposure for your product. 


So as you can see, the future for the Duke Waterski Team looks extremely promising, yet we continue to face one major challenge, that being finding the funds to support a relatively costly sport such as waterskiing. This is where you, as a potential sponsor of our team, step in.   By becoming a sponsor for our team, you not only promote your product, but you also support a booming sport continually reaching new heights. Any contributions you and your organization are willing to make will be greatly appreciated by our club and will be put to good use to help further develop this opportunity for Duke students.  We encourage you to check out our club’s web page, found at www.duke.edu/web/waterski for further information regarding our club.  Once a donation is made, a representative from Duke Sports Clubs will send tax related information to your company so you can apply for tax deductions.


While the possibilities of a sponsorship are outlined on the following pages, should you choose to sponsor our team we will work together to create a mutually beneficial arrangement between our club and your business or organization.  The monetary levels are meant to simply provide an idea for each level of commitment and the benefits associated with each level can, of course, be modified to fit your needs.  


After looking over this Sponsorship Package please feel free to contact either:

Our President:




or 
Our Vice-President

Kelly Eagen

(919) 613-2655

  Tom Burney

(919) 613-3429

PO Box 96244
kve@duke.edu

  PO Box 93413
teb@duke.edu

Durham, NC 27708




  Durham, NC 27708


Once again, thank you for your attention to becoming a sponsor of the Duke University Waterski Team.  Together we can form a mutually beneficial partnership.  It is businesses and individuals such as you on which our club’s future depends.  Please consider supporting this growing organization in whatever way you can.

Sincerely,

Kelly Eagen

Tom Burney

President

Vice-President

Levels of Sponsorship (Monetary or Product Donation)
1. $100 annual donation

· Have an appreciation banner to your Business/Organization on the Duke University Waterski Club web page (www.duke.edu/web/waterski)

2. $500 annual donation.

· Have an appreciation banner to your Business/Organization on the Duke University Waterski Club web page (www.duke.edu/web/waterski)

· Have your business name or logo included on club t-shirts and other outfitting

3.
$1,000 annual donation
· Have an appreciation banner to your Business/Organization on the Duke University Waterski Club web page (www.duke.edu/web/waterski)

· Have your business name or logo included on club t-shirts and other outfitting

· Have club members pass out stickers, brochures, or sample products to other club members of both the Duke Waterski Club and the Clubs of other teams in the South Atlantic Conference in which our team competes

· Have a decal with your company logo on all team boats and vehicles

4.
$2,000 annual donation

· Have an appreciation banner to your Business/Organization on the Duke University Waterski Club web page (www.duke.edu/web/waterski)

· Have your business name or logo included on club t-shirts and other outfitting

· Have club members pass out stickers, brochures, or sample products to other club members of both the Duke Waterski Club and the Clubs of other teams in the South Atlantic Conference in which our team competes

· Have a decal with your company logo on all team boats and vehicles

· Optional full advertising setup at all tournaments we attend to showcase your product (8 tournaments per year)

· Hold an informational booth on campus at Duke once each year

5.
$5,000 annual donation

· Have an appreciation banner to your Business/Organization on the Duke University Waterski Club web page (www.duke.edu/web/waterski)

· Have your business name or logo included on club t-shirts and other outfitting

· Have club members pass out stickers, brochures, or sample products to other club members of both the Duke Waterski Club and the Clubs of other teams in the South Atlantic Conference in which our team competes

· Have a decal with your company logo on all team boats and vehicles

· Optional full advertising setup at all tournaments we attend to showcase your product (8 tournaments per year)

· Hold an informational booth on campus at Duke once each semester

· Full page appreciation segment in our Bi-Annual Newsletter

Specific donation needs as an alternative to annual donation:

· A slalom course – The competitive members of the Duke Waterski Team hope to soon buy a slalom course to install at Lake Jordan where the team practices.  This would allow members to train for the slalom portion of the waterski competitions.  The nature of the slalom event makes it extremely difficult to practice without a slalom course, which consists of buoys that skiers must try to ski around.  Such an investment would cost the club approximately $1,500-2,500.
· A Coble’s membership – The Duke Waterski Club would like to invest in a club membership at Coble’s Ski School to allow competitive members to practice with professional instruction.  Currently members must pay individual fees that can be quite costly and discourage members to reach their potential by training at Cobles.  Coble’s Ski School has a waterski jump that cannot be found on Lake Jordan as well as multiple slalom courses plus the ultimate benefit of training under the world-class instruction of April Coble.  A yearly membership to Cobles would cost the club approximately $4,000 annually.
· Maintenance of boat and equipment – Any donations to the club can be used to help with general maintenance and gas costs of the boat.  Likewise, donations can also be used to purchase new equipment or can come in the form of equipment donations to be used by the team.  If you would like to donate equipment please contact our club officers to find out what equipment is currently needed by the club members.  
· New boat – Each year we sell our Nautique and consequently purchase a new one to keep maintenance costs at a minimum and to preserve a top of the line competitive ski boat.  Approximate cost to the club is $3,000 annually.
· Team van / truck / sport utility – With our boats, we hope to bring them to tournaments to aid in advertising.  Renting these vehicles becomes very expensive.  Having this also leads to many more advertising opportunities in travel.  Likewise, a team vehicle would be used to put our boat into and take it out of the water every time we ski.  Currently we rely on finding a Duke student with a hitch on his or her car, but this greatly reduces the amount of time people can be out skiing to when such a vehicle is available.  












